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Single-family home sales (excluding condos, co-ops & covenant properties) during the month of
October measured 59 transactions totaling $271 million. Although this represents a 31 percent and 13
percent respective decline from October 2020 figures, the dollar volume remains among the highest
posted during this period thanks to a plethora of high-end transactions. This activity brought the yearto-date total to 389 single-family home sales totaling $1.4 billion through October 31, 2021, a 13 percent
and 19 percent increase from one year ago, the previous best market on record.
The fourth quarter is typically when the Nantucket market sees the bulk of its high-end transaction
activity and 2021 has been no exception (more in the next section). With 16 sales between $10 million
and $20 million, the average home sale price rose five percent to $3.6 million, while the median home
sale value jumped nine percent to $2.8 million. This represents a respective 20 percent and 28 percent
increase in these metrics over the five-year average.
October property sales were notable not just for high-end transactions but also for a continued, rapid
decline in marketing times. On average, properties that sold in October were marketed for 105 days,
nearly two months faster than one year ago and slightly faster than the year-to-date average of 120
days. The speed at which properties are transacting has also resulted in reduced negotiability. Homes
traded for an average of 96 percent of their last list price and 94 percent of the original price thanks to
an increasing number of full price sales.

•

October sales continued to illustrate what has been another exceptional year for the high-end of
the market. There were nine transactions between $5 million and $10 million, four ultra-high-end
sales between $10 million and $20 million and two mega-high-end sales above $20 million. These
transactions contributed nearly $150 million to monthly sales volume and included a new high mark
for a non-waterfront, non-waterview property with the $23.5 million transfer of 7 Hinckley Lane.

•

As of October 31, 2021, there were 49 property transactions between $5 million and $10 million, nearly
double the historic activity during this period prior to 2020, but slightly lower than what we saw one
year ago. The ultra-high-end segment, however, is poised to set a new annual record for the number
of transactions. So far this year there have been 18 transactions compared to just 10 in 2020. These
sales contributed $260 million to aggregate sales volume, nearly $100 million more than this time last
year. A total of 14 transactions were recorded in this segment of the market for 2020 so we shall see
what the remainder of 2021 holds.

•

These transactions aided in continuing to lower high-end inventory and have resulted in many brokers
needing to seek off-market opportunities for their high-end buyer clients. In fact, both $20M+
residential sales were for properties that were not actively listed.

MARKET INDICATORS

NANTUCKET PROPERTY INVENTORY

CONTRACT ACTIVITY

INVENTORY PLUMMETED TO NEW LOWS

NEW PURCHASES DECLINED TO NORMAL LEVELS

August

•

In broken record news, property inventory remained severely pressured by robust demand and
plummeted to new depths. As of October 31, 2021, there were just 114 properties listed for sale
including residential, commercial, and vacant land listings. This represented a decline of 59
percent from one year ago when there were 281 properties listed for sale. The total months’
supply, or how long it would take to sell all listings based on trailing 12-month sales, measured
two months for residential properties, less than one month for vacant land and three months for
commercial properties.

•

Every price point had markedly less inventory than one year ago. The $2 million to $3 million
segment saw the largest year-over-year decline while the $3 million to $4 million price point was
also considerably lower. Despite healthy activity in the ultra-high-end of the market, year-overyear inventory levels did not materially change. As of October 31, 2021, there were 11 properties
listed for sale in this price point compared to 13 properties one year ago.

September

October

•

It appears that October new purchase activity was significantly hampered by limited property
supply. This has been a developing trend over the last few months as noted in the above chart.
Recorded contracts (Offers to Purchase and Purchase & Sale Contracts excluding duplicates) for
the monthly period ending October 31, 2021, totaled just 52 properties, down from the 112 reported
one year ago and down from 61 contracts just one month ago. For the first time in nearly 18
months, monthly contract activity trailed the same period in 2019.

•

Most of the contracts booked in October, 29 percent, were for properties last priced between $2
million and $3 million, slightly higher than the 23 percent for this segment in 2020. New contracts
for properties listed between $3 million and $4 million increased quite handsomely, while sales
above $5 million continued to show solid activity as we approach year’s end.

•

Considering preliminary November sales data and the future sales pipeline, the Nantucket market
may well nudge up to the $2 billion mark for full-year volume.
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•

Single-family home sales (excluding condos, co-ops & covenant properties) during the month of October
measured 59 transactions totaling $271 million. Although this represents a 31 percent and 13 percent
respective decline from October 2020 figures, the dollar volume remains among the highest posted
during this period thanks to a plethora of high-end transactions. This activity brought the year-to-date
total to 389 single-family home sales totaling $1.4 billion through October 31, 2021, a 13 percent and 19
percent increase from one year ago, the previous best market on record.

•

The fourth quarter is typically when the Nantucket market sees the bulk of its high-end transaction
activity and 2021 has been no exception (more in the next section). With 16 sales between $10 million
and $20 million, the average home sale price rose five percent to $3.6 million, while the median home
sale value jumped nine percent to $2.8 million. This represents a respective 20 percent and 28 percent
increase in these metrics over the five-year average.

•

October property sales were notable not just for high-end transactions but also for a continued, rapid
decline in marketing times. On average, properties that sold in October were marketed for 105 days,
nearly two months faster than one year ago and slightly faster than the year-to-date average of 120
days. The speed at which properties are transacting has also resulted in reduced negotiability. Homes
traded for an average of 96 percent of their last list price and 94 percent of the original price thanks to an
increasing number of full price sales.
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•

October sales continued to illustrate what has been another exceptional year for the high-end of the
market. There were nine transactions between $5 million and $10 million, four ultra-high-end sales
between $10 million and $20 million and two mega-high-end sales above $20 million. These transactions
contributed nearly $150 million to monthly sales volume and included a new high mark for a nonwaterfront, non-waterview property with the $23.5 million transfer of 7 Hinckley Lane.

•

As of October 31, 2021, there were 49 property transactions between $5 million and $10 million, nearly
double the historic activity during this period prior to 2020, but slightly lower than what we saw one
year ago. The ultra-high-end segment, however, is poised to set a new annual record for the number of
transactions. So far this year there have been 18 transactions compared to just 10 in 2020. These sales
contributed $260 million to aggregate sales volume, nearly $100 million more than this time last year. A
total of 14 transactions were recorded in this segment of the market for 2020 so we shall see what the
remainder of 2021 holds.

•

These transactions aided in continuing to lower high-end inventory and have resulted in many brokers
needing to seek off-market opportunities for their high-end buyer clients. In fact, both $20M+ residential
sales were for properties that were not actively listed.
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NANTUCKET PROPERTY INVENTORY
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INVENTORY PLUMMETED TO NEW LOWS

•

In broken record news, property inventory remained severely pressured by robust demand and
plummeted to new depths. As of October 31, 2021, there were just 114 properties listed for sale
including residential, commercial, and vacant land listings. This represented a decline of 59 percent
from one year ago when there were 281 properties listed for sale. The total months’ supply, or
how long it would take to sell all listings based on trailing 12-month sales, measured two months
for residential properties, less than one month for vacant land and three months for commercial
properties.

•

Every price point had markedly less inventory than one year ago. The $2 million to $3 million
segment saw the largest year-over-year decline while the $3 million to $4 million price point was
also considerably lower. Despite healthy activity in the ultra-high-end of the market, year-over-year
inventory levels did not materially change. As of October 31, 2021, there were 11 properties listed for
sale in this price point compared to 13 properties one year ago.
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CONTRACT ACTIVITY
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NEW PURCHASES DECLINED TO NORMAL LEVELS
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•

It appears that October new purchase activity was significantly hampered by limited property supply.
This has been a developing trend over the last few months as noted in the above chart. Recorded
contracts (Offers to Purchase and Purchase & Sale Contracts excluding duplicates) for the monthly
period ending October 31, 2021, totaled just 52 properties, down from the 112 reported one year ago and
down from 61 contracts just one month ago. For the first time in nearly 18 months, monthly contract
activity trailed the same period in 2019.

•

Most of the contracts booked in October, 29 percent, were for properties last priced between $2
million and $3 million, slightly higher than the 23 percent for this segment in 2020. New contracts for
properties listed between $3 million and $4 million increased quite handsomely, while sales above $5
million continued to show solid activity as we approach year’s end.

•

Considering preliminary November sales data and the future sales pipeline, the Nantucket market may
well nudge up to the $2 billion mark for full-year volume.
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